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s fIArKEt downturns
not being invested for

the top 5 market days
led to a 38% decrease
in return compared

to remaining invested Nearly everywhere you turn, from friends and colleagues to cable news shows, you can find someone
throughout. with a strong opinion about the financial markets. People will often use specific terms such as bear
(Source: Fidelity) market to render judgments about the direction of markets, especially when market performance is

choppy or trending down.

7 out of the 10 best
days have occurred
within two weeks of
the 10 worst days.
(Source: JP Morgan)

To answer that, it's important to realize that downturns are not rare events: Typical investors, in all
markets, endure many of them during their lifetimes.

Even knowing this, it can be unsettling to witness the decline of your portfolio during one of these
events. When market conditions challenge your portfolio, you may feel compelled to do something,

o such as sell most of or all your investments. You may assume that converting to cash will give you a
TOTAL RETURNS % better long-term result than staying invested.

INDEX 23;’3 vio | 1-yr But such action would shut you out of the strong recoveries that have historically followed market
downturns. The chart below shows what would have happened to a 50/50 investor if they would have
S&P 3.27%  13.06%  21.59% stayed the course, went 100% to bonds, or converting 100% to cash during the 2007-2009 market
500 downturn. The answer is to come up with a game plan before the next market pullback so you're
Mscl | 2019 | 7.30% | 2a75% well-positioned to try to take advantage of the opportunities that follow.
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Aggregate Bond Index; and cash is represented by 3-month Treasury bills. Past performance is no guarantee of future results. The performance of an index is not an exact representation of any
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Acting in your
best interest.

Put Your Plan in Motion

Springs Valley Financial Advisory Group does not take a one size fits all approach. Everyone is different. We think
everyone’s plan should reflect that. Bridge the gap of your assets and goals with a comprehensive financial plan.

Partner with us to create your road map to success with actionable steps while keeping an eye on the future. We
want to spend time meeting with you to gain an understanding of your needs, wants, and dreams.

We work together to create a plan that considers:
Your current financial situation and future financial needs Your investment objectives and risk tolerances
Your goals and the priority of obtaining them The legacy you will leave

knowing your wealth is
in the best possible hands.

Partner with the holistic Financial Advisors at Springs Valley Bank & Trust. The services you want
with the local, expert attention you deserve. Through uncertain times and transition periods, the
Financial Advisory Group at Springs Valley is here to help.

SERVICES OFFERED:

¢ Financial Planning

¢ Investment Management ¢ Individual Trust

® Retirement Accounts & ¢ Estate Planning & ¢ Annuities
Employee Benefit Plans Administrative Services

Visit any Springs Valley Banking Center or call 800.843.4947 to set an in-person or virtual

meeting with a Springs Valley Financial Advisor. YOUR PARTNERS
G
Sincerely, Springs Valley Financial Advisory Group FINANCIALLY. g"::\P‘:\s‘“P
\»)
w

- N /,,// J & ‘
sprlngs Valley Martig'ﬁ': Kaiser ‘J‘ason T. Schmltt Sandrj.K. I-::e_I[ETerlein Timothy W. F|sher

Financial A t A tre
FINSNEIALADMISARY(EROLE Office: 812.634.4867 (o] 812.634.4911

5 y 5 :
d Cell: 812.499.9127 Cell: 812.653.0784

" 20 0663 Office: 812.634.4917
fa.svbt.bank | 800.843.4947 :812.634.4841 Cell: 812.639.9663 Cell: 812.630.1164 tfisher@svbt.com tlawson@svbt.bank

Cell: 812.719.1541 g :
/ h jschmitt@svbt.com h lein@svbt
Since 1902 | mkaiser@svbt.com shemmerlein@svbt.com




